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GENERAL SUMMARY

ATLANTA

The Atlanta market continues to be very busy. As the major stadium projects wind down, healthcare projects 
are starting up along with projects like Turner Field and GM Plant redevelopments. Subcontractors continue 
to operate at maximum capacity. The biggest challenge estimating work right now is dealing with the market 
forces. It is common for subcontractors to add 10% to their pricing if they are not sure if they will have the 
labor to perform the work when the time comes. They do not want to miss an opportunity and they know 
that many projects slide.

Overall, escalation is still around a 3% annual increase. Labor continues to increase 3-4% per year across a 
number of different trades. Subcontractors, who use a lot of labor compared to materials, like hardscape and 
masonry, have seen larger increases near 10% in the last year. Although the stadiums are no longer drawing 
steel erection resources, finding erectors who will bid and build work continues to be a huge issue in Atlanta.

Key materials are not escalating much and this is helping overall escalation. We have seen a 6% increase in 
aluminum used in glass systems and we saw a similar increase in metal panel material. Elevator costs will 
rise 2.5% in 2018 due to labor. One key area to watch is what the government does regarding steel tariffs. If 
it sticks to a more protectionist stance on steel imports, that could send a shock through the steel industry 
and result in large and rapid price increases. Owners would be advised to lock in pricing and avoid the risk.

AUSTIN/HOUSTON

Austin continues to be a boom market. Hospitality, healthcare, office, highereducation, hi-tech and hi-rise 
residential are all under construction or are in the planning stages. The most challenging issue continues to 
be adequate labor to build the projects. The workforce is strained and in some cases productivity is suffering. 
It is always important to maintain good relationships with subcontractors and understand their backlog to 
navigate the budgeting and bidding landscape. 

One of the most significant factors in getting good pricing is committing to a definite start date. If a developer 
or owner can confirm the timing, the construction community can prepare and plan. As usual, we hear of 
material price increases in steel, aluminum, glass, reinforcing, concrete and metal studs.

DALLAS/FORT WORTH

The Dallas/Fort Worth market remains strong and our backlog remains at record highs. We have been seeing 
fewer large build-to-suits in the market, as it seems like the last couple that have arrived in the area will start 
construction soon. We still see smaller in-fill office work on the books as many developers look to go spec to 
take advantage of an already hot market. 

Developers say that there are sites left, but they are getting scarce and land in many areas is twice as 
expensive as it was just a few years ago. Development costs are rising as new buildings must have amenities 
to attract tenants. There is a 30% rise in many of these rental rates, half of that increase is due to upgraded 
amenities so companies can attract and retain talent. The other half of that increase is the rise in labor costs 
to build the buildings.
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DALLAS/FORT WORTH (CONTINUED)

The center of Dallas is moving north to the Tollway/121 area. With Toyota moving in last month and other 
large corporations following quickly, those who live up North will stay there as they have the restaurants and 
shopping of the central business district and they do not have to fight traffic.

Subcontractors remain busy as they are currently working on very large projects plus are trying to book 
backlog for an eventual end to this strong building cycle. Many economists now see this cycle slowing down 
in the next two to three years as many believe we cannot keep up this pace. These same economists like the 
drivers behind this real estate cycle because of strong employment growth and positive net migration into 
the North Texas Region. 

DENVER
The Denver economy continues to experience a robust construction market and is projecting an increase of 
nearly 7% in construction volume from 2016 to 2017.  The Colorado economy continues to outpace the nation 
in economic growth. Colorado will rank among the top 10 states for job growth for the sixth year in a row, 
making it a draw to workers in search of opportunities. Colorado is expected to have the second fastest rate 
of population growth in the country this year, adding another 95,000 people to bring the total to 5.5 million.

The Multifamily construction boom continues to thrive, but is showing signs of peaking at the high levels 
reached in 2016 ($2.8 billion in construction volume). 2017 expects a slight decline ($2.6 billion in construction 
volume) but the slight decline still represents a market sector that is more than double the volume of any other 
commercial market sector in Denver. Similar to Multifamily, the Hospitality market in Denver also peaked in 
2016. Often a cyclical market, Denver is still experiencing good revenue per key and expects Hospitality to 
continue its growth in 2017 at a slightly lower volume than 2016.     

The Office market increased steadily in 2014 and 2015, but saw a decline in 2016. The office market in 
2017 is expected to be back and strong, with an increase in almost 30% from 2016. Several large projects 
are currently underway that will carry a strong construction trend into 2019.  The office market strength is 
expected to be largely shifted to Tenant Finish work as the vacancy rates increase due to additional space 
being brought into the market. The national trend shows a 20% increase in Tenant Finish work from 2015 to 
2016, and this is expected to follow in 2017 in Denver.

The shortage of construction workers continues with the demand outweighing the supply. Colorado is 
projected to see an increase of 5% to 6% in construction employment in 2017.  Although the Denver market 
has seen a slight plateau compared to the peak growth rates in 2014 and 2015, the current growth is still 
impacting the subcontractor community by the lack of available skilled workers.  This has had a direct impact 
on construction projects increasing costs, lengthening schedules and challenging quality standards. Cost 
escalation for commercial construction is tracking at 1% to 1.5% per quarter in 2017 and is up 6.5% since 
last year at the same time.

TAMPA
The Florida economy continues to grow with new projects coming online each week. The state is finally 
reaching its pre-recession levels in many key indicators. Jockeying for the 2018 Gubernatorial election is 
underway, which has resulted in some political shakeups. Municipalities across the state wait to hear if 
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TAMPA (CONTINUED)

their local politicians or business people declare candidacies. The state government is currently combative 
and aggressively reducing spending, leading to a significant increase in Public Private Partnership (P3) projects 
to address the state’s infrastructure needs. The decrease in state funding has left the local government with 
less resources to lure businesses to the area but investors continue to come as the state is ripe with potential 
developments.

Residential construction has seen significant gains in project values and new construction starts in the past 
year. This residential rise leads into a corresponding growth in commercial projects which is even faster than 
in the past few years. Specifically, higher education, healthcare, hospitality and the multi-family markets are 
very active in the greater Tampa region. Retail projects are also coming quickly in certain areas where rental 
rates have risen above $50/SF. Two large projects in the region include Strategic Property Partners’ $2 billion 
redevelopment of Tampa’s downtown and Tampa International Airport’s recently announced $550 million 
Phase II of their master plan. These will be significant projects that will fuel the Tampa market for the next 
several years.

All of this growth has put a significant strain on the local subcontractor labor. Prices are rising and schedules 
are pushing out as new construction demand exceeds current capacity. Projects with schedules and budgets 
based on feedback from earlier than Q2 2017 need to be reanalyzed for current market conditions. Materials 
have begun to escalate as well with glass, concrete and rebar recently going up 6% and conversations 
occurring on a potential increase in drywall material costs of 15% or more later this summer. Several 
subcontractors have become too busy to provide any cost feedback on conceptual designs. The next 
few years will involve some overly-aggressive subcontractors and construction managers making project 
commitments they cannot keep. Proposals should be vetted thoroughly and construction quality monitored 
closely. 

MEXICO 
The Mexico economy is going through some challenging moments with the Mexican Peso volatility being one 
of the biggest concerns for the market during the first quarter of 2017. Despite uncertainty and volatility, real 
estate investments did not slow down. In particular, Mexico City and Monterrey experienced considerable 
growth. 

Construction continues to be a major player in Mexican economy. During the first quarter of 2017, the key 
construction industry in Mexico grew one and a half percent compared to 2016, according to the Mexican 
Construction Industry Chamber. 

As predicted, mixed-use and residential developments have seen a boom in key cities across the country. 
Mexico City is experiencing an investment in mixed-use projects of more than US$ 289 million according 
to the Association of Real Estate Developers. A+ and A offices continue to see significant growth in Mexico 
City. During the last twelve months 190,000 m2 (2,050,000 SF) of new offices space was built in Mexico City 
through the development of 13 new buildings. 

The construction forecast foresees a 2% increase of Q3 and Q4 in 2017 and Q1 2018. The cities that are 
experiencing the most growth during the first quarter of 2017 are Mexico City, Monterrey, State of Mexico, 
Queretaro and Veracruz. We expect significant future growth in mixed-use, offices and residential. 
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The surge in market optimism among construction executives in the fourth quarter of 2016 has taken on an 
even greater intensity in the first quarter of 2017. There is a growing belief among industry execs that the 
market will continue to expand and will continue at least through the middle of 2018.

The ENR Construction Industry Confidence Index rose sharply for the second straight quarter. The CICI index 
was 76 on a scale of 100, up eight points from the fourth quarter of 2016 and 18 points higher than the third 
quarter.

The CICI measures executive sentiment about the current market and reflects the respondents’ views on 
where it will be in the next three to six months and over a 12- to 18-month period. The index is based on 
responses to surveys sent out to more than 6,000 U.S. firms on ENR’s lists of leading general contractors, 
subcontractors and design firms, from Feb. 10 through March 6.

However, unlike last quarter, the upsurge in CICI ratings did not affect all market sectors. The CICI ratings for 
eight of the 15 market categories we survey actually declined in the first quarter, particularly in the buildings 
sector. But only the petroleum sector appears to continue to decline. Most execs polled in this quarter now 
see work in the sectors they serve continuing to grow for at least another year.

Also, the soon-to-be-released results of the latest Confindex survey from the Construction Financial 
Management Association, Princeton, N.J., show that, similarly, executives are more optimistic about what the 
upcoming year has in store. CFMA each quarter polls 200 CFOs from general and civil contractors and subs.
The CFMA Confindex is based on four separate financial and market components, each on a scale of 200. 
A rating of 100 indicates a stable market, while higher ratings show market growth or conditions that should 
foster growth.

“The overall Confindex showed an overall gain in the first quarter, rising from 127 in the fourth quarter to 130 
in the current quarter,” says Stuart Binstock, CEO of CFMA. Two of the four components of the Confindex 
rose dramatically in the first quarter, he notes.

However, Federal Reserve Board Chair Janet Yellen has hinted about a possible rise in interest rates. The 
strong job-growth report, released on March 10, may give support to a March hike in the federal funds rate.  
“While bank deregulation may make it easier for banks to lend on real estate, it may get more expensive to 
borrow,” says Basu. This conflict in policies may be why the Confindex’s “financial conditions” rating did not 
rise this quarter.

Binstock warns that the expanding market brings its own concerns to firms. “The skills shortages being felt in 
the industry, coupled with a tightening of immigration policy by the Trump administration, could bring about 
heavy pressure on labor costs.”

Further, Basu warns that materials prices are beginning to rise again. In the CICI survey, 70.7% of respondents 
say they have seen upward pressure on materials prices. In the survey, the most frequently cited examples 
of materials price increases were steel, concrete and copper.

Source: ENR 1st Quarterly Cost Report

http://www.enr.com/articles/41660-executives-see-gains-from-trump-administration-agenda?v=preview
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2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019

$571 $176 $69 $150 $234 $299 $364 $433 $547 $489 $450* $450* $430*

ULI REAL ESTATE CONSENSUS FORECAST – KEY FINDINGS – UNITED STATES

• Following 6 years of commercial property transaction volume growth that reached a post-recession high 
of $547 billion in 2015, transaction volume declined to $489 billion in ‘16. Annual volume is forecasted 
to further decline to $450 billion in ‘17 and $430 billion in ‘19. Still, the average volume of the 3-year 
forecast period is surpassed only by 2007, 2015, and 2016 levels and remains well above the long-term 
average.

• Similarly, issuance of commercial mortgage-backed securities (CMBS), a source of financing for commercial 
real estate which had grown consistently since ’09 to $101 billion in 2015, declined in ‘16 to $76 billion. 
Issuance is forecasted to remain essentially level in ‘17 and moderately increase to $80 billion 
in ’18 and $85 billion in ‘19.

• Commercial real estate prices are projected to grow at relatively subdued and slowing rates in the 
next three years, at 5.0% in ‘17, 3.5% in ‘18 and 3.0% in ‘19, all below the long-term average growth rate 
of 5.7%.

• Institutional real estate assets are expected to provide total returns of 7.0% in ‘17, moderating to 6.0% in 
‘18 and staying at 6.0% in ‘19. By property type, 2017 returns are expected to range from 9.8% for 
industrial to 6.0% for both office and apartments. In ‘19, returns are expected to range from 7.9% 
for industrial to 5.5% for apartments.

• Availability and vacancy rates for 3 sectors (industrial, office, and retail) are expected to 
continue to improve in ’17, but remain essentially flat in ‘18 and ‘19. The exception is apartments, whose 
vacancy rate slightly increased in ‘16 from near historic lows in ‘15, and is expected to tick up once more 
in ’17 to 5.2%, but remain below the long-term average. The hotel sector’s occupancy rate is forecasted 
to remain flat in ’17 and decline slightly in ‘18 and ’19.

• Commercial property rent is expected to continue to grow in the next three years in all sectors, 
although at more subdued rates than in recent years. In ‘17, rent increases in the four major property types 
will range from 4.6% for industrial to 2.0% for apartments. Rent increases in ‘19 will range from 3.0% for 
industrial to 2.0% for retail, office, and apartments. Hotel RevPAR is expected to increase by 2.5% in ‘17 
and 2.4% in ‘19.

U.S. COMMERCIAL REAL ESTATE TRANSACTION TOTALS 
In billions of Dollars

*Projection and forecasts 

Source: Urban Land Institute 

https://uli.org/wp-content/uploads/ULI-Documents/ULI-Consensus-Forecast_Spring-2017_full-deck.pdf
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Source: Urban Land Institute 

Source: Urban Land Institute 

EMPLOYMENT GROWTH

REAL GDP GROWTH

https://uli.org/wp-content/uploads/ULI-Documents/ULI-Consensus-Forecast_Spring-2017_full-deck.pdf
https://uli.org/wp-content/uploads/ULI-Documents/ULI-Consensus-Forecast_Spring-2017_full-deck.pdf
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INPUT PRICES 

Construction input prices rose for a fifth consecutive month in April, increasing by 0.7 percent on a monthly 
basis and 4.3 percent on a year-over-year basis, according to analysis of U.S. Bureau of Labor Statistics data 
released by Associated Builders and Contractors (ABC). Nonresidential construction input prices behaved 
similarly, increasing by 0.7 percent on a monthly basis and 4.2 percent on a year-ago basis.

April 
2017

March
2017

April 
2016

1-Month 
% Change

12-Month 
% Change 

Inputs to Construction 215.1 213.5 206.2 0.7% 4.3

Inputs to Nonresidential Construction 107.8 107.1 103.5 0.7% 4.2

   Plumbing Fixtures and Fittings 259.5 259.5 257.0 0.0% 1.0

   Fabricated Structural Metal Products 216.7 217.6 212.3 -0.4% 2.1

   Iron and Steel 212.5 213.7 184.3 -0.6% 15.3

   Steel Mill Products 188.1 186.7 161.0 0.7% 16.8

   Nonferrous Wire and Cable 233.1 230.8 225.2 1.0% 3.5

   Softwood Lumber 224.2 217.6 197.8 3.0% 13.3

   Concrete Products 253.8 251.9 245.8 0.8% 3.3

   Prepared Asphalt, Tar Roofing, Siding Products 221.2 220.3 222.0 0.4% -0.4

   Crude Petroleum 148.6 128.4 105.3 15.7% 41.1

   Natural Gas 122.2 97.7 70.2 25.1% 74.1

   Unprocessed Energy Materials 157.8 138.3 115.2 14.1% 37.0

Source: Associated Builders and Contractors, Inc.

EMPLOYMENT 

National construction employment remained largely unchanged for the second consecutive month, adding 
5,000 net new jobs on a seasonally adjusted basis in April, according to analysis of U.S. Bureau of Labor 
Statistics data released by Associated Builders and Contractors. 

The nonresidential construction sector added 3,200 net new jobs in April after adding 8,500 net jobs in March 
(revised down from 13,300), while the residential sector added just 900 net jobs for the month. Construction 
employment expanded 2.6 percent on yearly basis, well above the year-over-year growth rate for all nonfarm 
industries (+1.6 percent).

The construction industry unemployment rate, which is available only on a nonseasonally adjusted basis, 
fell 2.1 percentage points in April and now stands at 6.3 percent. Due to seasonal factors, the industry 
unemployment rate almost always plummets from March to April. Since 2009, that decline has averaged 2.3 
percentage points. The national unemployment rate inched down from 4.5 percent in March to 4.4 percent 
in April. This is the lowest nationwide rate since May of 2007.

Skilled workers are still considered in short supply, which explains the small growth in nonresidential building 
construction employment over the last year. 
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Source: Associated Builders and Contractors, Inc.

Contractors are projecting construction staff wages to increase an average of 3.4% (excludes 0% projections), 
based on the 311 companies in this 35th edition of the Construction/CM Staff Salary Survey,” compensation 
consultancy PAS, Inc. reported in its June Contractor Compensation Quarterly. For pay increase comparison—
according to the WorldatWork, nationally, exempt professionals saw 2016 increases of 3.0% and are reporting 
2017 increases of 3.1%. 

Construction pay increases seem to have leveled off. The 2016 C/CM Staff actual increase came in at 3.6%. 
Though the projected 2017 increase is 3.4% for professionals & middle managers, historically predictions are 
usually about .5% low, so year-end 2017 most likely will exceed 2016’s 3.6% increase.

Actual changes in critical job families changed at a faster pace. For example, in the project supervision job 
family, the actual change in base pay from 2016 to 2017 ranged from 4.7% (assistant superintendents) to 
7.0% (superintendents) with project superintendents averaging 6.1% and construction managers coming in 
at 6.9%. Similarly, the project management job family saw entry level project engineers jumping 5.0% with 
experienced PE’s changing 6.8%, project managers moving 6.2% and senior project managers averaging 
5.5%. Critical specialized positions also saw exceptional increases with risk managers changing 6.7% and 
safety directors recording an 8.0% increase in the past year. 

Source: Associated General Contractors of America

April 
2017

March 
2017

April 
2016

1-Month 
Net 

Change

12-Month 
Net 

Change 

12-Month 
% Change

Construction 6,877,000 6,872,000 6,704,000 5,000 173,000 2.6%

Residential Building 762,800 765,500 732,100 -2,700 30,700 4.2%

Nonresidential 
Building 

762,700 758,700 761,300 4,000 1,400 0.2%

Heavy & Civil 
Engineering 
Construction 

968,900 964,600 955,500 4,300 13,400 1.4%

Residential Specialty 
Trade Contractors 

1,928,900 1,925,300 1,850,300 3,600 78,600 4.2%

Nonresidential 
Specialty Trade 
Contractors 

2,453,200 2,458,300 2,404,500 -5,100 48,700 2.0%

http://www.abc.org/NewsMedia/ConstructionEconomics/ConstructionEconomicUpdate/tabid/270/entryid/8508/construction-input-prices-up-in-april-led-by-sharp-increases-in-energy-prices.aspx
http://images.magnetmail.net/images/clients/agca/attach/datadigest20170602.pdf
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ARCHITECTURE BILLINGS

Design activity is off to a solid start this year with the national ABI score above last year’s average. This points 
to healthy levels of construction activity late this year and into the next. 

Employment readings have been generally positive. Though the March national payroll gains were 
disappointing, our economy is on a pace to add over two million net new payroll positions this year, not too 
far below the pace of the past few years. Construction employment—even with a weak March reading—is on 
a pace to add almost 400,000 net new positions this year, which would exceed the growth of the past few 
years.

Given the emphasis on initial construction costs by many clients, March’s special business question looked 
at prospects for sustainability features in future project activity. At present, half of architecture firms indicated 
that none or almost none of their projects over the past year were designed to meet sustainability standards. 
Many respondents did indicate that sustainability features were often included in their projects, even though 
clients were not planning to pursue formal certification.

Most firms are reasonably optimistic about future trends in sustainable design. Almost half feel that over the 
next few years the share of their projects that are designed to meet sustainability standards will increase, 
while fewer than 10 percent expect this share to decrease. The remainder felt that interest in sustainability in 
their project workloads would remain essentially unchanged.

Source: AIA Architecture Billings Index

http://new.aia.org/pages/79786-abi-march-2017-firms-seeing-strong-condition
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Source: AIA Architecture Billings Index

Source: AIA Architecture Billings Index

http://new.aia.org/pages/79786-abi-march-2017-firms-seeing-strong-condition
http://new.aia.org/pages/79786-abi-march-2017-firms-seeing-strong-condition
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MOMENTUM 

The Dodge Momentum Index fell 5.1% in April to 133.8 (2000=100) from its revised March reading of 140.9. 
The Momentum Index is a monthly measure of the first (or initial) report for nonresidential building projects 
in planning, which have been shown to lead construction spending for nonresidential buildings by a full year. 
April’s decline was due to a 12.0% drop for the institutional component of the Momentum Index, while the 
commercial component rose a meager 0.1%. 

Since early 2016, the Momentum Index has gained substantial ground, albeit in a saw-tooth pattern, increasing 
by over 20% through March this year. Despite April’s decline, the broad upward trend for the Momentum 
Index remains present, suggesting that construction activity still has further room to grow in 2017. The 
planning data’s strengthening over the past year stands in stark contrast to the 2014-2015 period, when the 
Momentum Index saw little improvement, gaining just 4.0% in that 24-month span.

Source: Dodge Data & Analytics and Construction Dive

https://www.construction.com/news/dodge-momentum-index-loses-steam-april-may-2017
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In each Cost Report we bring you insights from a leader in our industry. This time we 
feature, Tom Greenwood, Director of Faith-Based Design at The Beck Group.

Church and worship space trends emerge in cycles and are often first embraced by 
cutting-edge churches, then they sweep across the country as others seek to emulate 
them. Church Designer Magazine spoke with some of the top church designers in 
the U.S., including Tom Greenwood of The Beck Group, to get insight on the design 
trends that their clients are embracing.

1. PENDULUM SWING FROM RETAIL-LOOK TO SACRED SPACE
“We are seeing the pendulum begin to swing 
back from the retail/entertainment and ‘don’t look 
like a church’ model of church design,” reveals 
Tom Greenwood, principal of The Beck Group in 
Dallas. “The generational values and new cultural 
sensibilities are affecting church architecture in 
many interesting ways. If you want to sell coffee, 
look like a Starbucks. If you want to provide 
spiritual transformation, create a place for a spiritual 
experience. Churches are beginning to re-embrace 
this idea in their building design, in the use of 
materials, scale and light. Buildings’ designs are 
being filled with purpose and meaning beyond their 
function.”

John Justus, principal of HGA in Sacramento, California, also comments on the shift, “Church architecture 
for the next century embodies sacred space, community, intimacy, light, and story along with technology. I 
see all of these elements as renewing core principles of church architecture.”

2. MODEST IS THE NEW MEGA
David Evans, president of Mantel Teter Architects in Kansas City, Missouri, shares, “Worship center downsiz-
ing is the new normal. Millennials are leading the way to attend worship services that are small- to mid-sized. 
As a result of this trend, the huge worship centers have lost their attraction. Renovating to downsize worship 
centers [is] becoming a growing activity for church architects and contractors.”

Evans adds, “While the multi-site movement continues to flourish, its next stronghold may be a neighborhood 
church near you. Many experts in [the] field have written about this. This movement’s next chapter [is] to start 
or acquire campuses to reach and minister to residents of specific neighborhoods. This could be declining 
churches or other retail/big box properties that will be renovated.”

“We are seeing a definite trend to smaller worship facilities,” concurs Bruce Woody, president and CEO of 
HH Architects in Dallas. “We have clients that have up to 25,000 people on their site each weekend. At some 
point, street access doesn’t support that kind of scale. Most are determining to only grow so big on a single 

TRENDS IN FAITH BASED BUILDINGS (FROM CHURCH DESIGNER MAGAZINE 1.18.17)

St. Michael the Archangel Catholic Church 
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site and [to use] a satellite campus strategy to provide better 
reach into neighborhoods.”

David Shanks, president of Shanks Architects in Dallas, 
shares, “Churches are becoming more integrated with 
community. The notion of a campus, separated from the 
surrounding urban development, is not as strong as it was 
15-20 years ago. There is a movement to be more inter-
woven with the surrounding neighborhood ... accepting and 
encouraging those in the community to feel a real sense of 
welcome.”

3. DESIRE FOR AUTHENTICITY REFLECTED IN UNFINISHED MATERIALS
“Many churches are favoring a more ‘authentic’ 
representation of who they are,” observes 
Stephen Pickard, leader of Good Fulton and 
Farrell’s (GFF’s) Church Works studio in Dallas. 
“Today’s church is not cloistered and mysterious, 
it is open and accessible. Elaborate detailing 
and expensive materials have given way to more 
creative uses of inexpensive materials that are 
durable and easily maintained. Raw concrete is 
celebrated, not concealed; structural elements 
are exposed; and paints and stains have become 
the interior finish of choice. Cost-effective 
construction techniques—like the use of tilt-wall 
concrete—allow for high quality construction at 
budget prices.”

“Churches are asking for spaces that feel authentic with real materials expressed in their native states—
wood and stone. Even manufactured materials such as steel and concrete want to be expressed openly—
sometimes in a very raw way. Quirkiness and imperfection are acceptable, ‘Slick’ is out,” adds Greenwood.

4. HEAVILY THEMED CHILDREN’S AND YOUTH SPACES GIVE WAY TO RELATIONSHIP-BUILDING LAYOUTS
John Van Houten, principal at Progressive AE in Grand Rapids, Michigan, reports, “We are currently seeing a 
significant shift in how youth ministry environments are being developed. Most notably, today’s youth social 
spaces are being designed to create enduring relationships. Large, open, vibrant activity areas are further 
enhanced with the inclusion of small group spaces. These spaces are meant for reflection and personalization. 
They are areas to learn, discuss and connect. Additionally, the look and feel of the youth worship space is 
mimicking that of the adult worship experience. The focus is on preparing the church’s youth to participate in 
the main venue. Also, this area can become a flex programming space (venue) for Sunday, adding to ministry 
growth.”

Pickard offers, “We continue to see an interest in secure high quality children’s space, with an emphasis on 
learning environments, not just play (think children’s museum instead of play tubes). Casual, intentionally 
designed gathering areas are taking on various forms and manifesting at different scales—reaching outdoors 
where adults, youth and children are in combined spaces that serve the entire family.”

Midland Bible

Fellowship Church Dallas Campus
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“There is a definite move away from heavily themed 
spaces based on entertainment models to more reality-
based themes in design. Whether in children’s spaces, 
youth spaces or overall campus design, church leaders 
are being much more intentional in asking ‘why,’ 
which is filtering into more serious, less trendy, design 
explorations,” Greenwood notes.

5. MIXED-USE DEVELOPMENT OFFERS MISSIONAL AND FINANCIAL ADVANTAGES
“We are seeing more and more faith-based mixed-
use development. Churches are building community 
centers, affordable housing, senior housing, counseling 
centers, schools, recreation spaces, and so on,” says 
Ravi Waldon, president of Waldon Studio Architects 
in Columbia, Maryland. “In urban areas, churches 
are ready to tear down traditional structures [that] 
are antiquated and not conducive to contemporary 
worship, building a blend of community center-type 
worship spaces with the mixed uses all on one site. 
This is leading churches into more relationships with 
developers who can choreograph large-scale financing 
and complex construction.”

“We see mixed-use projects cropping up where multi-family, retail and office co-mingle in a very natural 
way,” observes Scott Hall, principal at Omniplan in Dallas. “We see tremendous opportunity for churches to 
integrate in with these mixed-use projects where people can live, work, play, and pray. Institutional campuses 
are moving toward community places, encouraging greater connectivity with neighborhoods and local non-
church organizations. This appeals to millennials who prefer walkability and amenity-rich environments. We 
are also seeing several churches looking for ways to leverage their children’s ministry space with a school 
by either the church or an education partner. This greatly maximizes usage and revenue for their facilities.”

“Parking solutions will seek options for ‘shared’ scenarios, which can reduce the extravagant (and expensive) 
amount of paving that surrounds and disconnects most large church campuses, freeing up budget dollars 
that can be applied toward landscaping and creating more meaningful outdoor environments,” Pickard adds.

6. TECHNOLOGY MOVES FROM PRESENTATION TO A NEW LEVEL OF ENGAGEMENT
Craig Janssen, managing director of Idibri in Dallas—a firm that specializes in technology, acoustics, and 
theatre consulting, shares, “Until recently, technology has primarily favored one-way communication from the 
platform out to the congregation, resulting in a linear experience. But the digital world has sparked a cultural 
desire for an increasingly user-designed experience. Take augmented reality (AR) … what happens when AR 
comes to churches and allows every communicator to provide personalized content to the congregation? If it is 
data-centric, people could see song lyrics in their own language or get subtitles to a sermon. We could look up 
words or get historic data in real time. How big was Goliath? What did that armor look like? Experience-centric 

Crossroads Fellowship Phase II 

First Baptist Dallas
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AR might allow us to change our perception of 
the color of the room or change our entire visual 
experience of the space. Imagine choosing your 
own personal environmental projection. This isn’t 
someday. Our entertainment and sports clients 
are exploring this now. The church is in a unique 
position to leverage technology to increase the 
ability to be personally relevant to individuals 
while still creating the community experience.”

Van Houten adds, “We know that mobile 
technology and social media have permeated 
our society, now we see it impacting our places 

of worship. Beyond simply supplementing a printed bulletin, social media and mobile apps have integrated 
digital note taking, scriptural cross referencing and even real-time dialogue in your seat. Online giving and 
texted digital connection cards are easy to use and have become a social norm. We experienced one church 
where the lead teaching pastor actually encouraged sending Snapchat, Twitter and Facebook posts during 
a service as a way to engage social circles. Frequently, visitors to the church had commented that they 
attended after seeing posts in their social feeds. Clearly, photo and video exchange are becoming a normal 
part of everyday life. As worship designers, it is up to us to develop creative architectural solutions that 
integrate these growing trends.”

7. THE MULTISITE TREND CAUSES CHURCHES TO HAVE A HIGHER FOCUS ON BRANDING
“As churches grow and their community influence 
becomes more regional, smaller satellite campuses 
are becoming extremely effective extensions of core 
campuses. Defining a strong brand and establishing 
a consistent architectural language for all venues 
supports the values and identity of the entire 
community,” says Hall. “We are spending more time 
up-front with churches to ensure that their brand 
matches the mission of the church, vs. creating a 
stamp-like prototypical church. We try to steer away 
from standardizing the design process, and instead 
create a solution that best fits their mission and brand 
and can be applied to many different campuses.”

Source: 7 Church Design Trends for 2017: Cathy Hutchison

About Tom Greenwood: With 25+ years of experience working with more than 1,000 congregations, Tom 
finds “great satisfaction in helping churches shape the buildings that will shape the lives of their congregants 
and communities for generations.” His work with churches through the years has been as an architect, 
planner, and consultant, which allows him to appreciate both the owner’s and architect’s side of the process. 
Under his leadership, Beck’s faith-based team has partnered with congregations worldwide. He is a sought 
after speaker and writer on trends within the faith-based community. Have questions for Tom? He can be 
reached at tomgreenwood@beckarchitecture.com

Gateway Church Grand Prairie Campus

Gateway Church North Fort Worth Campus

http://www.designerpub.com/practice/7-church-design-trends-for-2017/2
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MARKET SPOTLIGHT: FAITH-BASED

We polled our experts on current faith-based building pricing conditions in their markets. The results of this research 
is below. Please note: their prices are average estimates. Prices on individual projects may vary depending on the 
project’s scope. The individuals listed on page 19 can provide an accurate estimate on your specific project.

ATLANTA AUSTIN DALLAS
FORT WORTH DENVER TAMPA

WORSHIP SPACE 
Large, Ground-Up/SF $322-$364 $302-$341 $310-$350 $333-$376 $315-$355

WORSHIP SPACE 
Renovation of Retail Type Building/SF $120-$146 $112-$136 $115-$140 $123-$150 $117-$142

CHAPEL
/SF $364-$395 $341-$370 $350-$380 $376-$408 $355-$386

EDUCATION SPACE
Ground-Up/SF $250-$286 $234-$268 $240-$275 $258-$295 $244-$279

EDUCATION SPACE
Renovation/SF $156-$182 $146-$170 $150-$175 $161-$188 $152-$178

OFFICE 
Ground-Up/SF $250-$286 $234-$268 $240-$275 $258-$295 $244-$279

OFFICE
Renovation/SF $130-$156 $122-$146 $125-$150 $134-$161 $127-$152

DINING/FELLOWSHIP WITH KITCHEN
/SF $296-$312 $278-$292 $285-$300 $306-$322 $289-$305

GARAGE CAST IN PLACE
Per Space (Above Grade, 350 SF/Space)

$15,000-
$21,000

$12,800-
$14,800

$14,350-
$20,000

$1,300-
$19,800

$13,500-
$16,000

GARAGE PRECAST
Per Space (Above Grade, 350 SF/Space)

$10,700-
$12,800

$11,400-
$13,300

$10,500-
$12,500

$14,500-
$17,800

$11,500-
$13,000

UNDERGROUND PARKING 
Per Space (400 SF/Space)

$18,400-
$25,600

$17,800-
$24,700

$18,000-
$25,000

$22,000-
$35,000 N/A

SURFACE PARKING 
/SF

$5,199-
$7,279

$4,871-
$6,820

$5,000-
$7,000

$5,367-
$7,514

$5,076-
$7,106

ESCALATION 
Per Quarter 1.30% 1.22% 1.25% 1.34% 1.25%
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NATIONAL REPORTS

Here is a snapshot of what national publications are reporting regarding the design and construction industry.

ABI March 2017 

Firms Seeing Strong Conditions Entering Busy Season

ABC Construction Economic Update

Dive Brief and Insight

Dodge Momentum Index

ULI Real Estate Consensus Forecast

CLICK
HERE

CLICK
HERE

CLICK
HERE

CLICK
HERE

CLICK
HERE

http://new.aia.org/pages/79786-abi-march-2017-firms-seeing-strong-condition
http://www.abc.org/NewsMedia/ConstructionEconomics/ConstructionEconomicUpdate/tabid/270/entryid/8508/construction-input-prices-up-in-april-led-by-sharp-increases-in-energy-prices.aspx
http://www.constructiondive.com/news/dodge-data-construction-starts-tumble-13-in-april/443221/
https://www.construction.com/news/dodge-momentum-index-loses-steam-april-may-2017
https://uli.org/wp-content/uploads/ULI-Documents/ULI-Consensus-Forecast_Spring-2017_full-deck.pdf
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CONTACT INFORMATION

ATLANTA 

Carter Vecera
Preconstruction Director
CarterVecera@beckgroup.com
512 997 5003

Jeff Ratcliff
Preconstruction Director
JeffRatcliff@beckgroup.com
214 303 6263

John Chisholm
Preconstruction Director
JohnChisholm@beckgroup.com
720 215 3250

Ted Ricciardello
Preconstruction Director
TedRicciardello@beckgroup.com
817 255 7804

Moises Ramirez
Preconstruction Director
MoisesRamirez@beckgroup.com
55 2623 0325

Mark Mendelson
Preconstruction Director
MarkMendelson@beckgroup.com
813 282 3900

David Hutchison
Director of Client Services
DavidHutchison@beckgroup.com 
404 949 2307

Ryan Therrell
Director of Client Services
RyanTherrell@beckgroup.com 
512 997 5013

Chad Schieber
Director of Client Services
ChadSchieber@beckgroup.com 
214 303 6279

Ray Drzymala
Director of Client Services 
RayDrzymala@beckgroup.com 
720 215 3233

Scot Bennett
Director of Client Services
ScotBennett@beckgroup.com 
817 255 7808

Humberto Trevino
Director of Client Services
HumbertoTrevino@beckgroup.com
55 2623 0325

Caroline Vostrejs
Director of Client Services
CarolineVostrejs@beckgroup.com 
813 387 5339

Jeff Landefeld
Preconstruction Director
JeffLandefeld@beckgroup.com
404 949 2308

AUSTIN/HOUSTON 

DALLAS 

DENVER

FORT WORTH 

MEXICO CITY 

TAMPA 

For questions, please reach out to the appropriate market contact below. 
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